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SQUABE AND PROMPT.

For a man'a business, amall or large, to run
sucoessfully, aIl muet be prompt exact and clear.
His work must be done, his debts paid and col-
lected, his every promise met on time.

A Quaker merchant, Seth Henshaw of Greens-
boro, Indiana, was famons fifty years ago as the
man who always paid bis debta on time, and
whose word was always trae. He bought.goods
in Cincinnati, but seldom went there, sending
his orders and always sending the eaah the day
il was due, or before. After some years' absence
he went to the city himself ; the news spread
that the prompt paying and honest Quaker had
come to town, the great men assembled, and an
ovation was heud in his honor-grestly to the
good man' surprise. It was a day of slack pay-
meutsuand long delayed pledges, and he was a
wonder and his eredit far better than any other
man.

An old merchant in an interior Michigan town,
sold out years ago to a young man who had
been his elerk, and who had but two thousand
dollars of hi own. The new merchant of course,
wanted to go to New York to buy goods, as no
commercial travellers went over the land in
those days. He had never been Est, was a
stranger and needed letters of introduction.
His former employer knew this and said to him:

1 wi write you a letter to a large firm where
I think you will make most of your purchases,
and il you need credit elsewhere, refer them
to me, and you wiil have no trouble."

He went, deliverea the letter, bad a friendly
reception sud a long talk with one ot the firm,
who questioned him as to his means and wants
and had honest answers to his questions. The
young man was surprised ait the ese with which
they, and other firme, gave him aIl the credi he
wansed, but he did not abuse their confidence,
or risk his own solvency. by buying beyond a
sale amount. Going home he was able to meet
every payment when due. Visitiug the city
again ho had like credit and met his dues readily.

So il wen on for years his business growing
but bis word always good as at first. In the
eounting room of the firm to whom his letter of
introduction was sent, and with whom he had
deals toi their mutual profit snd satisfaction,
the leading member asked him one day, after
they had settled their accounis: "Did you ever
set hat latter Mr. sent us years ago, to
in&roduce you to us?" He replied that he did
not knQw its contents. Turning tob is desk the
letter was drawu out from an old file and hnd-
ed to his customer, who read il while the old
merchant smiled quietly. Il was as follows,

t omilting the names:
Michigan 185-,

" GarrulBEN--This will introduce toyou Mr.
- , a young man for years in my employ as
clerk, and to whom I have sold my goods and
given up my business. You can rely wholly on
any statements he may nuake."

"That'' said the New Yorker, "is the best
letI& of introduction that ever came to us, and
the lac thas we, and others, have found il to be
true, iives you to day a credit as good as that of
any buyer who visite our city."

A good name is indeed above all price, and
system and promptness, with sagacity and per-
mitent ourage and industry, are the only means
by which il cari b. established and maintained.

That young man bad adopted a plan which
every one sbould follow. Hie affaire were
always in such shape that ho knew, not ouly
what ho owed and when il was due, but what
his means were and what bis profits or losues
were. He was always on time, kept ail his work
sad aooounts up to the mark, neyer lagged be-
hind, yet was never severe or exaeting, but the
seul of kindnes to those in his employ or to
unfortunate yet honest debtors.

Not only the merohant and the manufacturer,
but the farmer who would be easy in mind and
make his succeas as solid as the ground he
treada on, should have method in his industry,
know the profit and loss on every crop and every
feld, and pay his debts to the merchant as
promptly as that merchant must psy his own
debts'to the bank.-Detroit Commercial.

-The good soda-water man i known by his
Asz, according to the Philadelphia Record.

-St. John (N. B.) importa for July of this
year amounted to $377,571 whih is leus by

16109,764 tha those for the same month of 1883.
'xports amounted to 481,845 while for Juiy of
last year they were aomewhat short of Ibis figure
#482,261.

AtIINOLITIUCEMENJ ROOFIN8
PATENTED.

The Pater-t Actinolite Roofinng Cement lethe
best Roofnng tatirial ever offered to the Pub-
lic.

There is now more of this Cement used in Canada
thau all other Booflug Cements combined.

Our Cement is suitable for Flat or Steep Roofs.
Old G-ilvanized Iron and Tin Roofs coted with

our Cement make them superior to new metal roofs
a aAL LOe coRt.

- ALL WORK GUÂBANTEED -

W. T. STEWART, M -nager.
91 Leader Lane.

JOSEPH JAMES, Pres.

NOTICE.

Tho ARChOr lisiraCe CoOMPHY
Hereby give notice that they have ceased to trans-
act business in Canada, and that in uance of8 -etion 18 of "The Consolidated i nsmsnee Act of
1877," it wll on the 21st day of October next apply to
the Government for the relesse cf its assets and se-
curities, and all Canadian policyholders opposing
such release are hereby required to file ther oppo-
sition with the Minister of Finance at his offce at
Orttawa on or before the said 21st day of October.

DateI at Toronto, this 15th day of July, 1884.
HUGH SCOTT, W. P. HOWLAND,

Secretary. President.
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11TE FIRE PROOF CHAMPION

* Rrrnt rnrd

PORTABLE

SA IILLS,
GRIST MILLS,

HEAVY SAW MILL

MACHINERY.
Gang Edgers, 2 to 7 movable

saws.
Gang Trimmers, 2 to 8 saws.
Gang'Slab Blashers.

SHINGLE
MACHINES.

GANG LASH! MILLS,

One to 6saws.

DRAG SAWS,

Shingle Block Saw,

Sapper and Splitter,

Jointers saw & kuife.

ENDLESS CHMN
LOGI JACKS.

Ewart Chain for Sawdust,
Slat and Offal Conveyo s,

Lumber and Log Transfers.

GANDY BELTING.
Send for Illustrated Catalogue

-Mentwn thMs Paper.

ST. CATHARINES SAW WORKS
R. H. SMITH & CO.,

ST. CATHARINES, ONTARIO
Sole Manufacturars in Canada of

THE "SIMONDS" SAWS,
Al-our Goods are manufaetured by the "Simonds " process.
Our CIRCULAR SAWS are neualled. We manufacture theGenuine HANLAN, LANCE TOOTH, DIAMOND, NEW IMPROVED

CHAMPION, and all other kinds of CROS8-CUT 8AWS. Our HandBaws are the best In the Market and as cheap as the cheapest. Ask
your Hardware Dealer for the St. datharines make of Baws.

The Largest Maw Werke in the Desinion.

. & J. TAYLOR,
TORONTO SAFE WORKS.

Dpring the pst years upwards of THR VT TY OUSAND of.oCr Sa1.have been distrbuted
throughout the Dominion from BRITIbH COLUMBIA and MANITOBA to Newfoudland, sd in the
maay tests they havebeen called upon to stand NOT ON0 OF THEX has proven a failurs.

uch a re ord ismsurpasnsd by aenes Ifqus@4byanyoher maauaeturmr ou ihis Co enmt.
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