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THE MO TOR CAR AS UTILITY
A' the ll ofimit." )bleme" H E' f'leToronito hiotc] ithe otheri dlay turne

conversation on that sulpersoniificationi of wisd
-thc farnily doctor.
lt, use of an automilec as a uitility was unc
dil'lioniTe limmenctse valuc fof a imiotor car

a practicini physici
waàs ýomm1111en tet iupoi

"But tiid you eV
see anyone aIbuse
miotor car like a dlc
tor _. said o)ni mai

Mycar- is a sital:
type for doctors and

ei lots of thymi, b
whenver 1 (do n

troublesbgn"
"T lalk abouit abuisi\\hIy, ail doctors> secm tthiik i.s nucssary in ruî

ning a motor car is to craink it, ,lurnpl in an11 tich
go. They corne back to mie in aIl kintis of rv.
trouble- for examiple, engines scizeci anti cylintier
scoreti, for lack of oil, 1 know of otie man wli
drove over to myi p lace antid said ibe couldni't Swo
bis englne. Woulld you believe it! bis cylindi(et
weýre red hot aiI ignitîng the ga'S aS faSt as,, it cam
f rom the carbutre-tto)r. Cutting out bis ignitio
wuultin'11t accornlisb anythinlg and hc'timnky
with his throttle rnecbanlim so that lie colin t p'r(

'Ven1t his enigine frornt sucking in a suplyl (of flic
"Ani as for atijusting aniti looking the

machine over oec.asîonlty for loose nuts
anld bolts, tioctors neyer dlo it. 0f course
thinga g o wronig but it's aIl tbe akr'
fatult. Subniit irni a bill for- rupairs subl-
mit it in detail-anti what happenis? Whyý
he( %vil]lJet a patient suifer while lie coin(,,
down to your place to, caîl voit a thief anti
a robber ! he hIlcile goes borne ani mnakes
out bis own blli as your famnily doctor anti
it always reatis 'fo»r p)roifssion)Ial services
rendereti. ',

Ilow muvcli of aIl this is fair 1 arn noqt
prepareti to say, but one tbing is sure- -
more anti more the physician bas corne to
bie dependent uipon thbe automobile, It cx-
tends biis fielti ani Ir ioldi bis patients. If
hie is locatet inl a city bie fintis the ever-
shifting City Population tiisintegrating bis
practice, anti if he basni't this year reaiy
meianas for overcomiing distance, it gets atway
f rom hlm. Eurthcrrniore, a car addts to bis
prestige (don't arnile), it producea a sense
of satisfaction in miany a mortal brcast to>
have the physician drive up in a Styli5h car.

To the country physiciatn witb is long drives
over bati roatis anti ln ill weather, the motor car is
a Aitirftil heilp, aid as a lfe-saver it tieserves the
Victoria cross. compare the dieatily sl]ow mecthoti
of anlswering an emiergency calI over miles of colin-
try in the old tiays witb the swift fliglit of the
couintry' doctor's car of to-day and lit i.s easqy to

appecat wat a valuable ttility the car bas corne
to le in tis' byranech of professional activity.

T' 0 the real estate tian the motor car is more than
a uitility--it's a mint-ani El Dorado. Wili-

ingly will lie pay occasional fines for breaking %peerd
laws wbevre it bringa blis Loncsomnebutrst lots witbin
five minutes of qoniewbere. rh, caIr basiý proveti
invaluiable for taking a prospective customer to
suburb-an properties. IFrequcntly a culstomecr is to bc
sholws several properties, perbaps) far apart. HIC
casi take his wif e along anti tlle real estate man
wants imii to dIo lt-bhe wants no chance for a pou:-
pomntment of decision tillilie "taika it over at borne."
In city work, too, the real estate agent fintis the
car invaluiable for, if' an extrernely short time, bie
casi carry a «'prospect" aroutid to' a dozen places
anti be back again for asothecr man.

As a utility proposition, howevcr, perbaps no one
bias corlne to appreciate the automobile more than
the bouse emiploying a city traveller. Given a gond

salsmn nt a gooti automobile ati onie man wiîî
tboroughlly cover a territory once intiifferentlv
covereti by tbree. Its a matter of minutes to reaci?
a masl wbýo once requii'et an bouir. In the old way

a salsmanarrives in an office witbahaysml
case, reti in the face, out of lreath SOcil r-
spiration ant ihatisg bis job. Delightful moorin
which to approacb a cusqtomner! In the new way
the salessian carnies his hecavy samples in the back
of bis car anti whea be arrives hie feels and looks
like a gFentleman. Frcquecntly, too, there la a speelal
attraction at the warebouse, the store or the fac-
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tory-a new shipient just ia, or per-haps a job'lot,coing f 's'liTe hiantiy motor car enables tbe sales-
mnan to takec the customier tu beatiquarters, show bfim
tIle gf-oIS antid get hlmn back againi witb but a trifliniglosof bis t1imle

Ani this samle ativantage of operatingl cars as aconveienutce to customiers is taking bolti strong in
C'anada withi mlasufacturers.

Manyv a rniill anti factory is situtateti sortie distance
froin the dep!1ot ani the customier wbio comtes froma distance to look at a machine or other product must
sLcuire ineans, for reaching the factory anti getting
back, ant ii mus: consunte valuiable timte on the roati.fl addition, the impentiig sense of the danger of
losînig lus train mnakes imii anxious to get away anti
ini a far fromn satisfactory m ooti for profitable buisi-
necss. The manufacturer who cas mecet is culs-
tomner at the station wvith a motor car, rush bim
to, the plant il aîf thc usual tirnle anti then assure
lmi that the car will be rcatiy to take bimi ladc la

plenty of season for his train,. puits the customier ina comfortable frume of mind at the outset and
assuires a chance to talk business.

TIen tliere is the automobile livery business, adistinct tiev-elopmtenit- The irivefittent ha touring
cars, limousines anti latiatilets for liveny purposes
in (tie cies reaches a big figure, this, too, leaving
out of consideration the capital tiedtiup lu tar<i Cals-
ant iliotor lusses. Purchases in Canada of cars
for this proerange fromi single cars to batteries

A Rummel coupe, 30 hoiuepower, popular with phyuicisans.

of tes or a douzes on a single ortier. A gooti idea of
tbis business, Mben reliable cars are useti, miay le
liad froi tIc experiesce of a Toronto live 7yman
operating buit one seven-passenger car. His milcage
inl two years bas amotunteti to 65,000 miles, at the
cati of 'wbicî timie bie dsposeti of the car for over
a thirti of its original price.

Gooti bulsiness, bas nuade the motor car a utility,
anti, wbaitever the business may bc or where iL is
locateti, it la fistiing ont fait that 1: cannot aiford
to ln. wltbout osle.

The imiprovemtent of tIe motor car bas muade ail
this posaibîle. ln the early days motor cars tost
so) rnnhci money anti were so untreliable that nobody
couîti aifoud to toucli theru but the rica, and they
unly as play-tblngi.

Noiw the first cost anti cost of maintenance are
where theyv ouight to) be,
the ser-vice a caIr will
give i.s a mnatter of
proves figures, astian
ose of mlasy good m!a1kea1
will give fair retuiras os
thec iaivestmient.

Anid as Coît bas-u coule
down, service lias becs
buit uip--LIe service of
the mnotor car manufac-
turer s to the customer.
Important as this la to
thc owner of a strictly
pleastire car, it la vital
to the owner who uises
is car in lia business,

To himi a lay-off of days
means serious handicap
anti often actuailobs.
He must have a car
whose malcer can bc
reached quickly in an
ernergecy and with The new mediod of tr

standardizeti parts for quick replacemnt.
This, together witb the character of the prodt,

îa strong feature in'the development of the niotor
car in Canada as a utility. Factory anti branch
deopots tbrougbout tbe Dominion bave paveti the
%%ay for the sense of security wbicb buyers have
righýltly corne to dernanti. In consequience the in
creaseti use of the automobile as a utility bias de-.

veoeienorrnously in C-Lnada in a very few year.

N ATURALLY tbe first question asked lby one
wbo considers amotor car from a utility

stantipoit is bow much it will cost anti wbat la its
cost of uipkeep.

To answer tbese questions positively is plainly
impossible. Cars vary s0 widely, sot alose i
quah:ty, but in type, tbat tbe price varies corres..
pondingly, and the buyer bas every neeti to exercise
jud(gmecnt. The roatister 'type of car bas becom1e
very popular witb the city traveller anti the physi..
clan, although the encloseti coupe for the p)hysician
is helti in bigbest favour. The tourisg car is better
for tbe real estate dealer for reasons already ont-
lineti anti it likewise.bas the ativantage of being
more acceptable for private use,.

As to cost of upkeep, too mucb cannot be saidiii favour of buyiýing a gooti car, for uapon its quality
tIcost rests almiost absolutely (larring accidients).

There is less myvstery- in the public minti to-day tegarding the automobile than c'ver before, anti p.r-
baps leýss exctie than ever for the purchase of acatr on faith. Many makers of cars bave hati years

iii wbicb to tiemonstrate their fitness or un-
S fitness, anti reputations arce stablisheti, As

with many rapidly developeti industries,
I owever, there bave corne into existante
Lss reliable protiucts, anti it shouti be re-
miembereti that long establisheti reputatiou,
of the product anti its makers shoulti be one
of the most important guides. There is no
back alley short-cut ha tbe automobile busi-
ness whereby a higb grade product cas be
reacheti in somte wontierful way without

*reasonable cost anti therefore reasonable
seýlling price. Nor ha there the great marin
of profit per car so popularly aupposed, I
ant automobile intendeti for utility purposes
quaILIity is plainly of great importance if th~e
car is to le reliable anti a money-maker for
the blouse.

An isteresting instance of the use secured
from a "utility" car is tbe record of one
owned by a Toronto real estate firm. This
car bias now becs in continuai operatios,
since February, 1910, covcring is that time
43,000 miles.

A country physician in Ontario over exceptionally
rougît roatis înforms nie that bis regular average is
ubouit 1,000 miles a montb.

Asother real estate car operafing in Alberta lias
covered 30,000 miles ini a year; wbile as instance is
on record in Australia (to whicb market Canada
hips many automobiles for utility anti pleasure use)

wbere the average mileage of a car in exceptionally
îart] service bas becs ove-r 100 miles every 24 houri,
>r over 36,000 miles a year, perbaps a unique record'

Of the motor truck 1 have matie no mention as)ilng outside the scope of tbe prescrnt article. Its~conomic sticcess is too well known to question. In
ýanada the motor truck yearly becomes a more
amiliar traffie feat une, but its adoption is less strik-
rîg thas the markedl transition-of the moton car froua,

p'casuire vehicle only to a business proposition.

amport 50w beimg adopted by the. CuaadijAnn


