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SAUDI ARABIA: An Appetite for Business

Saudi Arabia, one of the largest
cashmarketsin theworld, is Cana-
da’s biggest trading partnerin the
Middle East. Two-way trade, al-
most equally balanced, now ex-
ceeds Cdn $1 billion annually.

With its rapidly expanding do-
mestic market and an ongoing in-
dustrialization boom, this is a
prime market for major world ex-
portersand investors. With alittle
perseverance, it candevelopintoa
much larger market for Canadian
goods and services.

Sitting on the largest petroleum
reservesinthe world (an estimated
258 billion barrels versus Cana-
da’s 5.1billion barrels), SaudiAra-
bia remains the world’s largest

“exporter of petroleum and its fu-
ture as a major market for busi-
ness is assured.

A thirst for :
foreign technology...

For the first-time visitor, the
extent of modern infrastructurein
the country is quite a surprise.
Over $900billion hasbeeninvested
over the past 20 years in ultra-
modern highway networks, air-
ports, hospitals, water desa-
lination plants, and educational
institutions. There have also been
significantinvestmentsinsecond-
ary and heavy industry to diver-
sify the economy.

There is a well developed busi-
ness infrastructure, including
modern banking and telecommu-
nications systems. English is
widely used as the language of
business.

With a per capita income of
US$7,250, a high birth rate and a
very young population (50 per cent
under 15 years of age), thereis an
appetite for the latest and best in
high technology. Private-sectoren-
trepreneurs are keen to link up
with leading foreign firms.

Be warned, however! Highly com-
petitive products, patience, fre-
quent visits to build the necessary
personal relationships, and a
strong market presence are re-
quired to break into this market.

Significant export
opportunities...

While government budgets, due
to depressedoil prices, aretightin
the short-term, now is the time to
get positioned. There are excellent
prospects with the private sector,
which has a steady growth rate
and solid government support.

There are significant opportuni-

ties for Canada, particularly in.

the following areas (N.B. most of
these can be effectively promoted
in major trade shows and exhibi-

* tions held throughout the year) :

a) telecommunications sector (sat-
ellites | microwave / spectrum
management, mobile telephone
systems, etc.);

b) oilfield and petrochemical
processing equipment, process
controls and industrial pumps;

¢) aircraft equipment [services,
auto parts manufacturing,

d) surveying, mapping, remote
sensing, GIS;

e) afull range of defence [ security
equipment;

P food products and agro-indus-
try development;

g) healthcareequipment, services,
and hospital maintenance and
management;

h) mineral exploration and devel-
opment;

i) education and technical train-
ing services.

Joint venture
investment thriving...

Saudi Arabia is emerging as an
important manufacturer of petro-
chemical, electro-mechanical, con-
sumer and industrial products in

joint venture arrangements with
foreign partners.

The Saudi government encour-
ages international companies to
collaborate with local investors as
joint venture partners for the es-
tablishment of industrial projects.

Government incentives...

Incentives include exemption |

from taxes for 10 years, duty ex-

emption for imports of equipment -

and raw materials, free repatria-
tion of capital and profits, land
with infrastructure facilities at
nominal rent and utilities at
concessional rates.

The Saudi Industrial Develop-
ment Fund also provides foreign-
ers with interest free loans cover-
ing up to 50 per cent on fixed
capital costs up to a maximum of

about US$200 million — provided

the venturehas aminimum 25 per
cent Saudi ownership.

Don’tforget agentsand visas...
Like most markets, a local agent
is essential to success, as well as
for arranging entry/exit visas, get-
ting quick access to key decision-
makers, and handling of logistics.
Correct selectionis crucial, prefer-
ably with a one-year trial, subject
to renewal, if both parties agree.

Visas arerequired by all Canadi-
ans. (Note: a letter of invitation
from a Saudi sponsor is required
first. Application must then be
made to the Saudi Embassy in
Ottawa wellinadvance of the visit
to allow for processing).

For trade/business information
on Saudi Arabia, contact Rick
Clynick, DFAIT, Ottawa. Tel.:
(613) 944-5984. Fax: (613) 944-
7431; or Murray K. Esselmont,
Canadian Embassy, P.0. Box
94321, Riyadh 11693, Kingdom of
Saudi Arabia. Tel.: (966-1) 488-
2288. Fax: (966-1) 488-0137.
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