
CANADEXPORT Canada and Exports 

MacLaren Paints Positive Trade Picture _ Continued from page 1 

which represent roughly 13 per 
cent of our exports of goods, have 
not progressed as vigorously, 
they nevertheless grew by 12 per 
cent in 1994 over 1993 and by 
10.5 per cent in the first nine 
months of 1995 over the same 
period last year. 

The robust expansion of 
Canadian exports of goods and 
services has greatly increased 
the share of our national income 
derived from trade. As a propor-
tion of our gross domestic prod-
uct (GDP), our exports of goods 
and services amounted to 26 per 
cent in 1992. For 1994, this fig-
ure reached 33.2 per cent, and by 
September 1995, the annualized 
rate for these exports had grown 
to 36.6 per cent of our GDP. 

Significance to Canadians 
For individual Canadians, this 
means that exports have now 
become the most significant fac-
tor in the growth of our GDP and 
one of the most important con-
tributors to job creation. Indeed, 
based on economists' estimates, 
every $1 billion in exports sus-
tains 11,000 to 12,000 jobs. 

These outstanding results are 
not simply due to changes in the 
value of the Canadian dollar. Far 
more important has been 
improved market access result-
ing from multilateral and region-
al trade and investment liberal-
ization; the growing internation-
al demand for Canadian goods 
and services; and the fact that 
individual companies, large and 
small, are rising to the challenge 
of the global marketplace. 

Team Canada Gets Results 
Canadians increasingly see the 
benefits of worldng together to 
achieve success in international 

markets. In doing so, they give 
real meaning to the Team 
Canada approach to internation-
al trade so successfiffly champi-
oned by the Prime Minister. It is 
when we, in government, in 
industry and as individual 
Canadians from all regions and 
all walks of life, pull together 
that we succeed best. Canada 
works and Team Canada makes 
it work. 

In 1994, we went one step fur-
ther in the Team Canada 
approach and instituted a 
domestic partnership of the pri-
vate sector and the federal and 
provincial governments, which 
now ensures that together we 
develop and implement a target-
ed, co-ordinated and effective 
international business develop-
ment strategy for Canada. 

This strategy also takes into 
account that small and medium-
sized enterprises (SMEs) are the 
main generators of additional 
jobs in Canada and stresses the 
need for more of them to turn 
their attention to the opportuni-
ties offered by export markets. 

We have engaged the banldng 
community to become more 
involved in financing support for 
new exporters. The Export 
Development Corporation (EDC) 
has also put into place more cre-
ative export financing and spe-
cial facilities to provide improved 
service to SMEs. Abroad, the 
Trade Commissioner Service will 
focus on the new needs of 
Canadian companies, particular-
ly SMEs, as they face a more 
competitive world. 

Market Access 
Access to markets is among the 
most significant factors in win- 
ning additional world business. 

New Year's Day 1995 marked the 
birth of the new World Trade 
Organization (WTO), the succes-
sor of the GATT (General 
Agreement on Tariffs and Trade). 
With more than 125 members, 
the WTO provides the institu-
tional foundation for the global-
ized economy. 

The culmination of more than 
seven years of negotiations, the 
Uruguay Round Agreement of 
the GATT cut tariffs on goods by 
about 40 per cent worldwide, 
brought developing countries 
more into the world economy, 
and set the stage for rules-based 
trade liberalization in services, 
government procurement, in-
vestment and agriculture, as 
well as industrial products. 

Canada pursued efforts in 
1995 to push forward the global 
trade liberalization agenda in 
both regional and multilateral 
forums. We have been actively 
engaged in the successful conclu-
sion of the WTO negotiations on 
trade in financial services. 

We have worked closely with 
otu- Quad partners (the United 
States, Japan and the European 
Union) to push the multilateral 
trade and investment agenda 
forward. In the OECD (Orga-
nization for Economic Co-opera-
tion and Development), we have 
helped launch the negotiation of 
the first-ever comprehensive 
multilateral agreement on in-
vestment. 

We have also reached out to 
middle-size exporters by organiz-
ing an informal meeting of 10 
trade ministers in Vancouver to 
begin to pave the way for the 
first WTO Ministerial Confe-
rence, to be held in Singapore in 
1996. 
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