
THE TRADER.

From Otto Young & Co., Who johibcrs in their dcalings with the watch înovcmnents, and several Iinei of
Inauguretod the Movemeont retail trade. l'le principal wtèscs of. c.aseb diîu.iti tu the jubbers now the prmu.

In the United States. 1comiplaint are tuit some of thc manu- hie shall charge to the retail trade, and if

facturers, and nearly cvery jabber, have thcy can do that successtully, why can't
CiticA(;o, Nov. 16, 18$85. beCn too .inxious for business, and have' thcy go ane step fuîther, and say ta whoni

been short-sightcd cnough to ovcrlaok the thcy shall seI?
.Siniti, & lo'udq,'r, Co<r. annd aI l'elii.ti~- tact that there is only a certain ainount of Waould this he an encroachmcent on the

t-n Se. goods consumed ; whcthcr these goods rights Of jnbbers ? %Ve say no ! and will
have been Jistiibuted by the legitimate state our reasons for that answer.

GENI EMEN, -- Vour favor at hand. In jeweler, or through othcr channels, the W~ho are jobbers is the next question.
reffly say that you will not only find this amnount of goods finally disposed of re- 1jobbers are individuals or flrms who arc
rnethod the right onc., but will also find it mains thc sanie. If anybody is entitled supposed to conduct a wholesale business;
profitable. worc than another tu,' thé final disribu. that means buying goods in wholesalc

Wv have this day forwarded ta your tion of ivatches and jewelry, it is the quantities and selling them again at a
addrcss; one of our pamphlets, whecin persan who fias been educated ta the proft iz),sMÇlr quantities &% ýthe rctuîlcr
you %îill notice a portion of the cà-mn- business, viz., the watchmaker and jeweler. desires to purchase.
menditory replies rcccivcd tram our Hc has mnarie that line of goods his. Does he receive concessions in prices
circulai fiom Oct. ist. exclusive study, flot only as a mierchant, from the manufacturer simply because he

Vouis very truly, but also as a mechanie, consequently hias purchases a large quantity ? No! Nut
the necessary knowledge, and therefore is only for that reason, because there are a

Qi-ro YOtING & CO. entitlcd ta what profit there is in the dis- great nfiany retaîlcrs use lam~er quantities
Pecr K. tributian of these gaods. af goods than what a sinali jobbcr does.

IThe pramiscuous and. carcless distribu- Does he pay his cash ta the mnanufac-
tioni at catalogues and price lists, together turer when hie receives the goods or
with the quoting ot net prices, lias done within a fewv days, should he for that
great injury. reason buy goods cheaper? Some pav

EXCERPT PROM THE CIRoULAR or The invitation by jobbers ta other cash, but the majority Ot jobbers take
OTTO YOUNG & 00. TO THE RETAIL merchants ta enîbar in aur line, having timne; therefore, that is no reason why hie

W.&TOH Al2,D JEWMLBy TRADr. been c'-.cpted by a great many, has di shouId receive goods at a Iower price %. an
vided the trade, and the cansequence 15 ta thc retailer, even should hie flot use as

Since issuing aur notice ta thie jewer ; imake the volumie 9f trade so rnuch mn od ssm ftelre eal

trade of the Unitedl States, dated Oct. smaller for the retail .ieweler. r.
ist, in which we natified themn that ive NLany jabbqrs, flot being satislied ta do The principal reason is, the jobber is
voutd hefeafter strictly confine aurselves a wholesale business, also ýselI aIl they can a convenience whloni the mnanufaçturp-r
ta and selI anly ta the legitimate jeweîer, at retail, and in many instance make very uses ta distribute his goods, and as sucli
as defined in aur circular, we have came little or no difference between the whole. he is entitled ta receive fair returfis for his
ta thc conclusion that the step we then sale and retail price. cpital invested, and for the labor that lie
took wvas the riglit one, but unless ehv aigspcfe i vl as existingbYb u is*uiàs Hth
thc co-uPeration in this important move of in the trade, the miore difficult task of how jobber, is also a.gré&týcocVenience ta the
the principal manutacturers andi jobbers, ta 1m eey sbtr s retailer, because thc retailer can buy of

tagthe wîh tt. .taler wealue 1 Atter due deliberation, andi laving taken hian, or pcrhaps several of them, the full
nnt bc able ta obviate the existing eý ils. 'ample trne ta mature aur ideas and line of goois that, he dealsin,whle if the

We, erhip), have benefited ourbel'es, b) thoughts, if they should flot meet with, jabber was not in existence, it would in-
having obtaineti the gooti will of the wçatt.h-vu pralweilasyot t latvalve tao much time toý get a suitable

,naes- an jeeles, nd herby a>credit us with an honest desire ta benefit stock of gootis together, and some PUT-
evntaly ai tad.Howevcr, this %vas Iteihltrd.chases betveen retailer and manufacturer

rini our main ohject, andi certainl> is not WNe will now proceeti ta the founitain waould bc s0 very smalî that it wauld flot
innw, after having perused several thousanti heati, the producer, i.e. t1.2 manufacturer., Pay ta cpcn the account.
answcrs ta aur circular. l'he manufacturer has the power, makes 1Therefare, the jobbers are necessary,

To place thc jewelry business on a bet- the ots they are hi;ý and he can seIl but nat indispensable, anti if they confine
ter footing, it flrst becornes nccessary ta thcmn ta whom he pleases, anti he can 1themselves; ta their legitimate calling, they
state 'specificaliv the causes of its retragra alsa makec it a condition, and Say if yau! become not only a great c7.tnencc, but
tion, and then the great question is befare want niy gootis yau miust only seIl them ta alsa a benefit ta the whoîe trade.
is, hîow ta find the reniedy. such parties as ive shaîl designate, andi if The line-that we have drawn as ta wha

Evils, as cxisting bctween retailers, yau do nat agite ta this ave will n-. Jell is a legitimate jewelcr, we shall strictly
wer shaîl not no0W attempt ta discuss ; ynu, or if you agree ta aur conditions ;tnd adhere ta, and until such time as the
nceverthelcss. ire have no doubt that they do nat live up ta thein, we will not seil retail trade wil organize, and until they
atre iîutneraus. We, theretore, shaîl con- you again. %Ve consider this plan cntirely will define (perhaps with the ca-peraion
fine ourselves strictly ta the incansisten- feasible in a great many lines af gootis. of ananufacturers and jobbers) wvho are
cies eisting amtong manufacturers andi As you all know, the manufacturers Of entitleti ta the sale of these gootis.,


