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COMPARATIVE ADVANTAGES OF THE -tract « -f-d. afford a fertile fie... of 

ORDINARY LIFE POLICY. more Readily Understood.
For the average prospect the ordinary life policy The ordinary life contract is 

U more desirable than the limited payment life stood bv the average man by reason _ 1
18 m . t nolicv. There are several reasons - this rcason, as well as because of its 1 •
why" In the first place, remarks the Mutual Life of it is usually demanded by trom°strangcrs
New York, in discussing this subject, there are inquiries received at the Home jt The
very few people indeed who carry enough life nu call for a straight life. M they te . ^
surance to protect their families adequately, lhis man who gets an ordinary life l - satisfied
i ,,i,i i... the first consideration in selecting the what he has and consequently : ,

form of Policy but the right amount of insurance his insurance. This in turn make, t!he Ju*
wilî" cost much for most prospects if limited I, more stable. When PO»cle., are lap«d , or
pavment life or endowment is chosen. Herein ! surrendered it is unfortunat , the agent.
is the first distinct advantage of the ordinary life. | ingurtd and his beneficiary, bu .

Effect of Paid-up Additions.
Many a man dislikes an ordinary life policy i THe VICTORY loan.

because The following insurance subscriptions to the
to pay prenuums «J1 hisj fq. remain victory Loan, additional to those published in our
Sar,hy,hre™d cvin thet m of paid-up additions the ,ast week's issue, have been announ«d.-Bode
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Readily Converted to Other 1'Orms. made
When a man who is carrying his insurance on

protect1ônarand,febeing Ibk to'pa/more for that I A$ # re$ult ot the recent Pittsburgh

statc of his health This is not only an advantage [aU()n tQ rt.(.uire iists of stockholders of life companies

art-. « w umS K stt-siasss
The state of his health permits him to get more
insurance^ thc additionai insurance it is j The Insurance Monitor proposes that inaurance

f only unfortunate for him and his beneficiary, agvnts boycott German tradesmen in the I n t i 
but ako for he agent, since the latter has lost lus Sfatcs who talk too loudly ' Æ
chance to do more business with the insured. Even land, or in vituperative depreciation of their ado^e^
if thc insured can get this additional insurance, he country. If the retailer raiintp cditg und
may place it with some other company and again with insurance it »enm.sly hurt J Such

" -*” I m.ÿ"o> ft rxiy* hL. b-, U -m

at least shut up a line of traitorous talk, and so 
much accomplished is good work.
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CONTROL OF LIFE COMPANIES.

IDEA FOR STOPPING TALK.ONE

I not

Less Likely to be Twisted.
Another advantage of the ordinary life pohey 

both to the insured and the agent is the smaller
^Sryfor0rthehfwUUrStto induct a”,'nan to drop I amoo1at1on of LIFE INSURANCE presidents.

. his limited payment life, or his endowment policy, anadians prt.Sent at last week's annual meeting
and take an ordinary life contract than to induce t- Association of Life Insurance Presidents 
him to drop the ordinary life policy and take a New York incUided the following Messrs,
limited payment life or endowment at a k c- (jox president and general manager, E. M.

Again! many prospects and insured people do Ssunder»,^«:asurer guj^rintendent^Canada
not understand the difference between a limited ^ G. McCon^ey, genera^ ^ , j(r;
pavment life policy and an jndowmen . ven .^/Vurdom p/esident Northern Life; George 
after the agent thinks he has madeclear to’the I ^ Woods, president and managing director L ont. •
pect which form of contract he is getting, i 1 nental Life; A. Homer Vipond, New \ork Life,
win often forget the explanation in alter years, neu 
Persons whose ideas concerning these two forms of I Montreal.
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