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-atthp^^ n ^T\'^'^^^ ^" ^^"^ ^"d hammer awav^t them. Don t always take "no" literally but eiveyour man time to think matters over. ' and keep,gomg back to h,m several times, if necessary
^

NO NEED FOR APOLOGIES

man^pr'^
^pproach your prospect in an apologetic

vn!,?r" .""^ ^""^ rendenng a distinct service to

Ih^L -J'u''-i ^"1 y^^ ^^^ ^^^i"? him a chance toshare m the benefit the Country will secure if Dal-housie IS enabled to strengthen her service and widen
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of usefulness. You can have the most

Si h T^'^T^ ^^hat this is so and vour aim
Phould be to enthuse your prospect with your own

CASH AND PLEDGES

If your prospect is planning to pav cash down, see
if you cannot get him to pledge a much larger sum
on the mstalment basis. The instalments have been
arranged to cover fifteen months, to fall due on con-
venient dates a-.i(l thus give the subscriber the bene-
fit of extending his payments over almost two vears.
A thousand dollars cash and a thousand dollars on
each instalment due date makes six thousand dollars
and it will probably be easier to get this amount
than three thousand cash. Try it. There are many
methods by which you can get'subscrip^ions. Many
a man has saved in the purchase of a Victory Bond
much more money than he would normally put by.
This puts h.im in a position to give and give liberally
towards a purpcse which is of so much importance
to the Maritime Provinces. Instalments can of
course, be paid in Victory Bonds. Tiie University
will be glad to get and retain them.


