providing information on duties, taxes and
foreign exchange matters, and helping you
solve problems and find solutions;
helping you determine why an account is
overdue and, if necessary, advising you on
proper procedures for settlement;

* maintaining contact with and supporting your
agent or distributor.

See Section 11 for more information on Canada’s
Trade Commissioner Service.

-Cim Hﬁlp :

_Can Not Help

. 'ﬁ' screen local 1ndustry contacts

) . 1dent1fy market opportunmes e v o
. jdentxfy potentlal partners and alhes Db
= . 1dent1fy potentlal customers - o
X ' 1dent1fy key dec1s1on makers
~* advise on government bxddmg procedures

i ," ',adwse on pracnces, regulat1ons and barriers to sales

- 5,:,, adv1se on local competltlon and marketmg character;stxcs
o "fﬁ.prov1de mformatmn on future events

e ff'assnst with an initial appomtment 'schedule
~* lLiaise with local agents, distributors or allies
. ’;’adwse on the settlement of overdue accounts

: adv15e on travel to and W1thm a country

| select potentxal contacts e
* evaluate contract potentlal
* select potential partners and a]hes
'*_select potential customers -
' by acting as your sales agent
¢ help prepare tenders
* obtain exemptxon from trade resmcnons
. develop your marketmg plans
® ensure your v1$1b111ty at future events ,
. by accompanylng representatxves to appomtrnents
¢ supervise local agents distributors or allies ’
* by acting as your debt collector, ,travel agent,
““or local business office '




