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1ng te thie risks of handling, and te otiior
wehl.kiîown business principles. For in-
stance, perislîable gootîs cannet, bu profit-
ably liandled upon as r.arrow a inargia as
staple articles of commerce which are

'. usually in good dcxnand nt aîl sensons. For
tlîe saine renson goods Iiall te readily go
out of fasliiotu, or enîy in demnd fera short
tiîne at mtated seasous, inust ho cousidcred
as more or less risky, axud a profit fxxed
accordingly. The wiso nierchiant %%ill
take cognizancn of ail these circuinstances,
andI arrange his prices accordingly, in se
far as lie is perinitted te do se lby thîu
actions et lus conipetiters. On1 stap:o

gods, wlîich are always iii -Cod deîîîand,
and wliich are net readily hiable te deteri-
orate iii value front reniaining iii stock,
tlîo mercliant cati rcadily afford to-take a
anualler advanco upon cost for lus profit,
but on ne clasq of goods cati a dealher a?.
ford te o ithout a fair profit or te sel
at a loss. ln sonue instances iL is often
neccssary te selI geods wliil have gn
eut of fashion, deteriorated in quality or
whîich have otherwise beceme daniaged,
at an actual loss, but thîis is soi)iethingi
vhîich almost overy nierchant %vill have te
make allowance for, and as previously
stated,,wlich inust ho taken'.ýnto consider-
ation when fixinig the preceîîtag oef profit
te ho realized freint snch connuiodities.
The fact that unerclînts in alinost every
lino of trade are cempelled at tines te
lese in this wvay, ouly pr-oves mort- clearly
the iiecessity of makin- a fair profit on cil
nmcrchiautable cenniodities. Ini spite of
thîis, however, iL lias beconie the ubusi
ness-hike custeom in many plates te seil
certain staplu lines of gooda at about çost.
Nothing ean be brought forwiad iii justi.
fleation of such a course, and as a rube very
littie advantage can ho gained freint it.
lf ene dealer reduces thue price of a lino
ef staple goods, ethiers i the saine
business wil seaui flnd it out and fohlow
suit~ and the only result is te curtail tlîe
profits ef every moerchant deing business
in tlîe saine branci. In case ef zlauaged,
unfaslîionable or slîep.wern goods it is
always advLable te sel] such, even at à
sacrifice, ratiier than allew a place o?
business te becorno shîabby with urisalrable
articles, and get tlîe naine of being eut ef
style, slew-going and away belîind tho
tiies ; but tiis is quite a different sliiîg
frei cutting prices on freslî, saicableo
btaples. For instance, iLis a vry fooliali
andi unhusiness-hiÏke custein which deprives
tlîe groceo et is profit upon sugar and
fleur, or the dry goods dealer et bis profit
ou 'whîite ard groy cottons.

Titis injurieds custoi of cuttiiîg under
legitimanto prices iii erder te gaini soite
teniperary advaittago lias îiet beca con-
tined te the retail trado n'one. Wbole-
sale dealers have aise suffered fronti the
saiîîe-styleof procedlure, generally brouglit
about by tho action of sonue new lieuse
whîieli is auxieus te woik up a conncctioiî,
regard less of cousequ entes. Tme Doininion
Wliolesale Grocers' Guihd lias lately cone
te ant understandiîîg by whicli it lias bocai
arrangcd te soul grarulated sugar at a
stated price. The ivliolesalers ivill ho
able toe uffectually carry eut thuis uuîdor-
staniding, tlirengbi an arrangement wvitli
tlîe refinors, ivliore'in the latter bind thoin-
selves net te soul te any wliolesaler wlio
lias been found guilty et selliîig sugar at
Iras than thie prices fixcd by the guild.
The resuit of this understanding betîveen
thue refiners and the vholesalers %vill ho te
comnpletely chioko any lieuse brcaking the
agreeument, or desiriîig te anct independent
of tîmu guild. One or tve lieuses bold
aloof freon thme arrangement at first, but
thîey have biîîce been compelled to suhinit.
Prefiting by the example et thie wliolosalo
grocors, tlic Toronto retail grecers have
taken action iii thie saine direction. At
a largely attended meeting of thie grocers
lield lately in thiat City, it wvas decided te
fix uniformn prices fer sugar at a reason-
able profit. ly a large niajority voe
wvhich vas afterwards miade unaninieus,
the prico of granulated sugar 'vas fixed
at 8c. per pound, véith thirteen peunds
for one dollar, or 71c. per peund in 100-
peuîîd lots. Wholé-salers iih ho asked
te co-operate with thue Toronîto retailers
in assisting te carry eut tlîe arrangeament
thîeroughily. Thie result will ho te very
niaterially udd te the legitiînate profitsi ef
thmo Toreonto retail grecers. Grocer.« in
othier castoîn cities are reported te bo
meviiig in the saine direction.

le.re is ant oppertunity for the Winni-
peg grocers te inîpiove thîcir prospects.
Thiere is ne pod reas-iî whîy soute sucli
arrangemient sheîîhd îîot bo arrived at,
wvhereby tlîo groceîs would reahize a fair
profit upon sugar. G4roeors, ne more tliau
any other class, shîeuld ho expected te do
buniniess for glory clone, aud the co-unu-
iity wotild have no just resson to gruxubbu
sh'ould thxe yrocers coma te ait uaderstand-
ing Nvhereoby thiey could realize a lc 4iti-
mnate profit upon sugar. A grocers' aseo-
ciationu alrea... exista iii the City, and thuis
organizatien slîould ho able te, bringr the
question te a successful issue ini the in-
terests of the rotail grecers et Winnipeg.

HlOME INDUJSTRIIES.
Tt lins been shown cl-,arly iii sovoral iii-

stanices that WVinnipeg retail dealers are
firi-L iii their belief that a prophet should
have o 10 onor in Jus owni country. It
always bas beon the nîost diflicult undor-
taking te induco re.tailers hiero te luandie
homo manufactures. Tho city wvlolesale
trade hîave as a general rnle taketi hold
ef honte nmanufacturés frecly, and dloue
evcrythiîîg in tlîeir power to encourage
tho location of industries in our midst,
but wlîon it lias corne to tho rotail trade,
exactly the opposite course lias beeus pur.
sued. Titis is a miost nîjataken policy,
anîd eue 'vhiclî înusL vork greatly to tho
disadvanitage of the City, ospecially ag"aiîîýt
the rotail trade. One ivould think thzaï
retail dealers especially would bc ready
te encourage by every mnus in their
pow er, sucli industries as have been estab.
lishied hure, as such a course would bo
dircctly ini thmeir own interests. Evèry
additional nin enîployed in tiioso indus-
trial pursuits ii worth sevoral hundred
dollars (luriig the course of a ycar te the
retail trade. The discouragernent of local
industries is a very poor way te build up
a city and give it a prosperous tracle.
WVo have now located in this Cit.y soveral
illanufacturing establishimeets, ivhich by
ne mneans roceive that support which thoy
are j tstly entitlod te f roru the retail trado
of the City. Sonmie ef theso have been roter
ted te ini previeus issuesof Tuis CoýimEnox-
.AL, and it will be but necessary te mention
oio at theprésent tinhe. Referencu is niade
te tuie soap inanufacturing conîpany. The
%vhiolesale dealers have takon hold of the
goods turned eut by this cornpany witls
excellent success se far as provincial deal-
ers are concerned, and a good trade lias
been worked up in the country, but in
the Cit.y nany dealers have beeîî very
reluctant about slioWving& the goods. It
is net tlîo fault of the quahity of the
article, for tiioso wvho have used it are
well satisfied, aud declaro the soaps te ho
equal te any Cther brands inanufactured
in the country. Several cicy laundries
are using the goeds entirely, enud prefer
thent te cther makies. l'le mnrufacturers
are endeaveriîîg te build up an industry
wlîieh shall be a b<rnefit te, thu eity, and
thîey have given their attention te turning
eut the very hast qualities of goods. It
seîns strange that the city trade should,
be aîvay belinid the provincial trado in
introdaeing the soaps. One *,vould zup-
pose that tho city dealers would be the
very first te do all in thoir powecr in sup-
port ef the industry. The are other
local industries ,vhich have net receivcd
more genereus treatinent, and if the saine
course is persistcd in, there will be littie
encouragement te capitalists te embark
in nîanufacturing industrieslhere.


