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Why Don't YOU Seil
Us Your Spare Tieme?
Last month more than five hundred men and women
took up our money making plan for their spare time,
and earned salaries and cash commissions amounting to
over $3,000.00.

During the same month over
twenty of these spare time
representatives, realizing that
this work offered the best
possible opportunity for
money making, decided to
devote ail their time to it.
The earnings of these people
are the very best evidence of
how wvonderfully profitable our
plan would be for you. Just
note!1

F. M.' of Toronto received
X-- W. 3. Wayv. gving oaly over $200.00 cash during the
a little accasioiial Opare Urne
to thie work, uhe bus eamed mfonth-$50.OO per werk.
$104.00 cash.

F. A. of Lindsay, Ont., re-
ceived over $175.00) net for lis month's work.

Miss M. UM of Toronto received< over. $40.00 per week
and lier salary and commissions are climbing higlier daily.

Many others are averaging equally as higli and these
successful men and women will gladly tell you how to be
as successful as they are.

You need no prevîouüs experience of
any kînd to earn f rom $25.00

to $200.00 per month in
your spare time.

We want you to represent us
in your faniily and among
your own friends and neigh-
bours. You need no experi-
ence of any kind to make a
success of the work. You do
flot invest a single penny. We
supply everything necessary
for your success. We pay you
a liberal monthly salary and
cash commission right from
the start.

Mise E. G. Lansdowne, Sudbury, There are at least one or twoOnt.. earicd 635.00 cash coin-
mifsion asu the resut of ber fir8t afternoons or evenings each

fe hurofspretili Wi~. week when you have an hour

or more to spare. Why flot
put that hour to work to make money? in these days
everyonç of us should produce. Many of our represen-
tatives have earned as higli as $2.00 for a single spare
hour-4.OO and $5.00 for a single evening.

Continental Publishing Company
Toronto, Canada

Mail This Coupon To-day -Find out ail about it.

Continental Puiblishing Co., Lirnited
Toronto, Canada

I woudd like to knoio. wstkout o ligating Lyaef in any way. how much youJ
will pay me for my spare limse.

N a m e... ... ... .... ... ... ... .... ... ... ... .... ... ... ...
A dnes............... -............. .........................
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The. Advantageusud Dlsadvatages
of Purchaslig WhoieuA

By MYE GM ELACIK
ell-known fact that of the monies the method of wholesale purchase, orhousehoid fuly eighty per cent. that of retaîl, each of whicb bas its owngothrough the hands of the advantags nd disadvantages. Let usthat household. Theirs is the cnsider rt the method of buying byîgulating the expenses of the wholesale.0st keep themn within due limits In most cases the advantage in price issame time to supply the maxi- with the whoiesaie purchaser, as hieomfort and efficiency with the eliminates one Eik in t he chain of profit-of cost. To them belongs the eering and by buying in large quantitiesIl the household needs, flot oniy secures a further reduction in price. Therett of clothing, warmth and coin- are several varieties of wbolesaie purchase,in these days of bigh prices and the first and perhaps the best being to buy>f many commodities bitherto directly and in large quantities froin therailable, their task becomes a producer. This, where possible, is theionerus one. moat advantageous of ail methods of,able to accompiish this task purcbase as it secures not onîy îower

ý' a womnan of the present prîces, but better goods. *Often, however,~ave at ber finger-ends a know- this method of marketing is renderednany sciences that in the past impossible by difficulties of transport,,e been considered as altogether etc., ini which case a second method re-her sphere, and among these a mains to be considered, namely:knowledge of the science of Purchase directly from the importer,is flot the least in importance. thus adding one link to the chain of handsi"marketing" is not meant the through whîch the goods must pass.of ordering, by teepoer If this also is impossible tbere remnainsthe supplies that she nmay con- the power of purchase from the wholesaiesar for the maintenance of the bouse to whicb the importer selîs bis goods.wtbout -much considerationl
)n price or quality of the goods hugl yynUt the careful comparison ofWIIe1 5 B, 1 imetbods of purchase, in order 1THOLESALE buying tends to re-purchases may be made to the W duction in price, the difference gener-itage and with a due regard to ally being froin ten to twenty-five per cent.botb of imie and money. . It saves turne, labor and tbougbt and gen-he chief probleins of the present eraly offers a far btter choice of goods.tiber to buy from middlemen or, It bas, bhowever, its disadvantages, amongossible, from producers. In the these being tbe need of încreased storagethe purpose of the middlemnan room and of larpr sumo of ready money.ýeent one. He saved turne and Among the acivantages of retail buyingbotb producer and consumer are the facts that very littie storage roomidered an important service to is needed and not s0 much readyMoney.e producer were to take time to A great many foods and eihl g somer for bis produce is power bave to be bouht in nialsbIablte anion would bo deýcreased'by so tb i fleot liable tin eso uc anttesn

was t tmesimpossible for is the case with gods bougbt in bulk.ierto fndredyto band -one Ia the case ô akg od hr saiced the articles of which be advantage in c goodnest athere is aned. Here was the mîddleman's may bo -siigbtly bigher inaltioughMtbeothe poucer be said: money, bowever, is always pacwe More
i, ready to find you a customer Plies are purchased in smaîî quantities.purchase aIl that you bave It iszpssible at turnes to combine whole-u need spend neitber time nor sale an retail buying in the followingthe matter. Go on with your mariner:xiuction and leave the rest to 1. B>. buyin min1arg quantities frombe sid: Seshere retail bouses, tle retaildealer wili oftenustomer esi:Sehr sel[ at wholesale prices or a ver>. sligbteyarticles that ou. want advance on the goods. This, boweveriItn your easy reac without open to the same objection as directle wbatever on your part.", wholesale buyîng, narnel>., the need ofshowed that al this was per- storaýeespace,
the cost of a ver>. srnai per- 2lvany are hlseboesavathe original value of the article.retail dpaten fo w c os aeavîag of time and trouble la>. bo secured.s an for such services be was 3. There are son--Places that do theirFentitled to paYmeat. So own irnporting and retaiiing. These arewas cotent with a fair rate of a pt to be more moderate in thei rieis pains there was no cause for than are those retaii sbops that purchasebut as turne weat on the middie- from the wbolesale bouses.ial>. assumed controi of the It must bo erembradinii marketing1was enabled to ev>. a beavy that the cost of food is not oaly its money>ods passing througb bis bands, Value. Food purchased at emaIl cost ise, an elaborate systein of cbeap onl>. when it maintains bodiivn gradually camne into e*st efficiency and carrnes out its purpose, wbiclat the present day the usuai 15s to transmute itself into energy sufficient
Purchase i large centres is to enable the person eating to carry on bisIows: dail>. duties ini the bort Possible manner.Producer. 2. The Importer. Therefore xnoney paid for an>. article:>esaie Dealer. 4. The Retail wbicb does not in some way contribute*The jurchaser-tbe goods its quota to the Production of thi energy,throu bhe hnds of at least is money wasted,' no Inatter bow little theemen, eacb of wborn adds to mid article ina> Cot.price such quota of profits as be There are rnany factors wbich ma>. in-iag retura for bis labors, and fluence the nrice of commdte oncing tbe constiumer with a them boing th mofsupl adieangterioration in quality and an So to, <<> elaw of sul>.aind deand.fked enhancement in price. duties, etc., na>. affect ltpicofate-ifto prevent this and to eliminate rials.tepieo aeles i tbis chain of transfer as Besides these general factors determin-is expedient that, wbere ing the cost of foods or materials, there arexiducer and consumer should oftea others wliicli affect oni>. particular>with each otber. localities; for instance, ini a case wbereis, perbaps, best obtained b>. there is little demand for a certain clasa ofinent of markets ialiltbe produce, prices become lower.s of population wbere pro- Froin the foregoing it miay bo seen thatonsumer may meet and where mnan>. considerations enter into thre sciencenay be made, thus abolishing of marketing. Thre bousewife wbo ihe necessity for tbe middleman tborougbîy nustress of ail these is certainan bis higber scale of prices and to kniow bow bier moaey miay bo laid out)d.By purchasin at sucb to the bost advanta e and with the mostehueeeper may b crtin Rleasiag resuits ani ber household willcondition and quality of the rise up and cau bler blsseise buys as weii as of the fact' With the war, new considerations ofpaying but a single tax upon econorny have enterai the lists, witbies instead of boing. muicted which she must bo preparai to grappie,ýraps more, commissions upon but in the main thre woran of the presentýs. day is meeting ber difficulties successfullynitions at present existing in and at tbe end of the struggle sire wilis, however, such a solution emerge with greater efficiency and widerblem is impossible, and the outlook than in tbe past.olves itseif into, two branches- AIl success to ber in ber endeavonni


