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day the farmer has nothing to say inre-
gard to the price of his products. When he
goes to market either to buy or sell, the
other party always fixes the price. The
merchant or doctor must live, and fixes his
price accordingly. From association he is
able to do this. The farmer must sell, and
so takes what he can get. The amount he
receives for his wares may come far from
paying expenses, yet he must sell all the
same,and does seli, though he sees debt and
hunger staring him in the face. Thisis all
wrong, and there isa crying need for re-
form.

I have already stated that because of iso-
lation, ard often becauss of lack of culture
and knowledgeof the world, the agricultur-
ist is suspicious. He lacks confidence in
othoere, and though he himself would not
cheat another, or even think of doing so,
yet he is apt to feel that every other man’s
hand iz against him This fact stands
strongly in the way of association among
the agriculturists, yet association is the
one thing desirable. Itis bound to come.
“*Ever theright comes uppsrmost,” and it
is certainly right that the man who toils
often from five o’clock in the morning till
nine in the evening, an honest, noble toil—
toil which is at the root of all prosperity—
should be recognized as worthy of all re-
spect and of the best success I believe
that the one thing necessary to merited
success and just recoznition is thorougk or-
ganization. To secure such organization
there must be more general education. I
believe that this elucation is rapidly com-
ing to the farming class of our country.
The education may not come from the
school or college, but it is as surely com-
ing. The agricultural paper is bsing read
as never before. Farmers’ clubs and in-
stitutes are carrying the college or univer-
sity to the farmer. I believe that through
these agencies our rural population will
soon lose their suspicion and distrust, and
will soon be educated to & point where they
can work together, and be placed more on
a level with those who labor in the village
or city.

Is it not true that thers is more of cul-
ture and general intelligence among the
bee-keeping- zlass than any of the other
manual laborers in the country. if we ex-
cept, perhaps the borticulturist? If I am

correct in this view, then itis true that
there is no better place for general organi-
zation to. commeance among the farming
class than .among the heo kespers, The
work. and most gratifying success of the
Bee-Keepers' Union proves that this point
is well, taken. Kvery bee-keeper, worthy
of the name, reads one or more bee-papers.
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Ho usually also reads the books treating of
bees and apiculture. The intelligence
which comes from this wider reading makes
the bee associations more interestirg and
valuable. It will also make it possible
for bee-keepers to organiza and form ey.
changes Have we not, then, as bze-keap.
ers. a duty to perform? The daty to show
the value of organization, and also help
forward our own success.

The gratifying success of the Citrys
Jruit LExchange of Southern Califormja
shows clearly that such movements cay
made of tremendous advantage to the f
pomologist. Thers is now on foot x myre. §
mez5 to bring the deciduous fruits als) in- |
to this organization. To show the need §
of this, I have only to state that the raisi
crop of the Sau Joaquin Valley wis mir
keted 1ast year at 2 10ss of one-half millin 2
dollars. The raisin men have reconly
formed an exchange,and are alreads offerel
& price just double that of last year. We
owe a debt of gratitude to the pomologist; X
of Southern California. They prove tha
an exchange is practical and excenlingl
desirable. Many fruit-growers. . fev
years since, since, saw bankrup* - - staring
them in the faca. Through tha Tl i~hane}
these same people are now prosps wis T
horay-producer, of California. a+ laast, hsji
no fears as to producing honey. Could h§
be sure of & good price for his output
would have no question ol a very sati
factory success in his business. When k
has to sell the finest honey at three cest:
per pound, and that, too, in ye.rs of sear
city 1hroughout the country, he beomsKEE
discouraged,and he has good reason for his
discouragement -

Thera are only three ways, at presents
least, for the general producsr to mark
his prolucts. He must do it through ez
mission-men, or through organiza:im,
o. b., as it is called, or else he must orga
iz3, put his own agents in the general mer
kets and distribute and marke: his ovg
products.

The commission system has
thoroughly tried in California and ¢
where, and has proved itself an et
stranger to success. There i< no way
the producer to get his share of the fmig
of the market if he deals with the comni§
sion-men. -

The {. 0. b. system is better, but prorid
for no distribution in the markets, ani <§

is not found in practice to w.-k well. 3

The third system, of pu'’ g agen's ‘S
the field and thus distributin. rhe proic3
where they are needed, 100k « = out thet JEE
market is glutted, is founded on COMUYN
sense, and has been found to work rencEe:




