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INVESTIGATING THE ACCOUNTS
By W 1

ARING stock of his accounts 18 as necessary to

the metehnnt nx taking stock of his gooda.  The

buhe monthly balance, their books and thus are

enabled to heep themselves informed of the cx-

tent of their husiness and whether it ir going
back ot wlvancing.  Tahewise, every dry goods merchant
<hould take stock of the accounts in hix ledger nx well ax
of the goods on hix shebves He  should serutinize the
names of his debtors Some of hix customers he will find
evpecrnlly desrable s others, he will find slow puy and
not dexitable.  ‘The rood ones should be well treated and
promptly wmted upow. amd if they have any complaints
these should be quickly imestizated and settled in a man-
ner that will give xatixfaction to all concerned. If conces-
wions be necessary, even though it menns an actual loss to
the merchant. they <hould be made to retain custom.

The iy goods budiness, like erery other, has slow an:d
poot payers nmongst it customers. These zhould alwo be
considernd. but in a diffetent way from the others.  They
<honld be made to pay more for  their goods than those
who settle their accounts promptly. T i just and right
that the people who buy their dry wads, their elothing,
theit  houselurnistings, and keep the drygomdanan out of
han moneyv for g time necdlesshy Jong. pnving him other un:
neconsaty “expense aml great bother in collecting his ac
counts, should gy the highest vuling price for their goods.
ft is only fair that the man who sottlea promptly his
acconnts xhould buy hiz roods at the Jowest ] tice going.
Complnints nbout m ercharges can he met hy wiving o dix-
count for immelinte settlement.

Residen the slow-pav customers are the ones who scarcely
ever pay It is a fact. we are sorry to =ay, that some
people make 1t a practice of running sccounts with their
wrover, their tailor, their drygoodsman and everyone else
they ean withont intending to pay their debts.

Caution should be oxercised in opening out new accounts.
Reports of the financinl standing of the would-be cuxtomer
Jould be abtained from mercantile agencies, and ar much
founsd ot nbout him as  por<ible before giving him the
gomls A customer of thix sort often may deal with yon
for wmenthe. nlwavs swem to have lots of money and pay
cash evere time for the gowds until vou are confident that
e 1« wquare and honest He acks credit for a small amount,
gote it aml settles promptiv the first time. The next time
he gots in deeper: at last a large account i run up and
then veu never see hilm agat in vour store. You recort to
the Inw courts, but find legal procealings are useless; lin
hax overvibung in the aame of hiv wile. or he resorted to
eome other meane to avoid being compelled ta pay his
debte  Such  casew as thixare too commoh among the
trade  The merchant would do well to be on the alert and
work up a caxh husiness a< Inr ax prorscible.

The credit xvatem of itsell 1 all night. but should not be
ahused.

AN ARGUMENT FOR INSURANCE.
By W Harpuas,
CANNOT afford  life  insurance at present because 1
I peed v motey 1 my business T RBa spoke o prom
ient bumneas wan in n promment Canadian city,
when rvently appreschel by g jrecontae e of one of the

Iarge<t mmaurance cempnt-acs et world
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It i~ true @ man neds s money in his business, but he
alao needs, nnd that more imperatinely, 1o have enough
rerdy cash lud aside to bridge his family over and to pro-
(et his estate m case he shonld be taken awey.

Hiv bustiiess newds are born of his fumly needs. If he
bad ne family veeds he woulld perhaps need no business,
aml the very lowest value of hig possessions while he is
wlive will be the higheat price obtainable if his estate should
fe foreed upon the murket on account of nix death.

How. then. can he lny any considerable amount asule
and stil keep  his money in hix business 7 Here is the
rational solution. Lot him heep his money m his business,
amd et the hest (not the cheapest) insurance company he
can find Iny axide n snug sum for his family. His pre
miums« will be a small matter comparatively, and he can
muangge them if he wants to do so. A man insured really
has more money to use than he would otherwise have,
<ince, otherwise, he ennnot invest without feeling that e
should puard his means to protect his faunly. “Their future
beitye secured he may indulge in business ventures, or even
luauties impossible to the man with a family unprovidad
for.

What ix business but the effort to provide for our fam
itiex and our own old age?  The simple accumulation  of
wenlth is not the aim of life. We strygale to give com-
forts to vur families and to coducate our children. All our
husiness is to these ends. Aud when we put our money in:
to Jife insurance, it v just there that we ave putting it--
bext and safest putting it—iuto the chicf Luriness of our
lives.

It ix oxnctly a8 o business proposition that legal-reseine
e insurance commands itself in the strongst terms.

1t means the business man's capital. and it enhances his
vredis many timex its cost, while at the ~nme time it is »
splendiid guaranteed installment. Bankers, brokers, finun
ciatl experts, and business men generally, cury the larger
insurance policies. They would not do so if there were any
way possible 16 do better with money for present pur-
poxes

The whole truth of the matter is that it is reallv only
by the aid of life insurance that a man with a family can
use all hix money in his business.

Therefore. when such a inan says he ° caunot afford life
invurauce heeause he needs all his money in his business,”
he should ray, rather, that he *° cannot afford to be with-
out life insurance just because he neods his money in his
business.”

——

ACCOUNT COLLECTIONS BY DRAFT.

FI\HE prevailing  xystem of collecting out-ol-town ac-
counts today i hy dmft. cither at sight or time.
Thete ix, however. amongst the retail trade, to a cer-

tnin extent at least, a prejudice against this syatem of col-
leetingr. 1 the retail merchant who 15 tLus prejudiced
would consider the time. trouble and expense of remitting.
which i« saved by simply acceptinr a raft, thiz systew
would no doubt hevome more popular. Another importaut
adivnntage is in the matter of cash discounts, which itemn
ate very often overloohed by the busy man. and which by
the draflt avstem are nlwaye assured,
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