Salesmen of Shady Stocks Working Lots of Patriotic Buy-

ers—How They Get Victims—Experience of Bron|

Grocery Clerk Typical—Prosecutors Helpless—Work-
ing the American Nation. agfiv ne

The telephone bell rang in a Bronx,
New York, grocery store and a pleas-
ant voice asked for one of the store
clerks by name. The clerk respond-
ed

“1 have never had the pleasure of
meeting you, Mr. Blank,” gaid the
veice, “but have beem recommended
to you by a mutual friend.” He then
named a man well known to the clerk
and made agreeable conversation
over the wire eventually confiding
that he had just entered the employ
of & downtown brokerage house and

was trying to make a hit with his firm
and at the same time do a good, turn
for his friends and his friends'
friends, by obtaining their valued pa-
tronage. 2 s

At the moment he merely wanted
to begin an acquaintmce, which he
hoped would prove profitable to both,
He had nothihg to offer, at presemt,
except an oil stock that was paying
12 per cent. dividends and in a fair
way to pay more in a few months, b
as much bigger money was to be made
by insiders in the oil boom he would

developed that he had got into the
good graces of several big men in the
oli industry and had discovered thdn
the 12 per cemnt. stock of which he
had spoken the other day was really
e '‘much better proposition than he
had supposed. So he was concentrat-
ing all his energy thereon,

The grocer's clerk was impredsed
by his line of talk and by the stories
of poor men who had gone into ol
with a shoestring and come out rich.

GIVE ME “LION BRAND”

SERS OF ROPE, whether for lobster nets or
for tow lines, know that quality is essential.
Thousands of buyers all over Canada insist
on getting LION BRAND Cordage, because they
know that it is uniform—that each coil is safe and
serviceable to the last, and that the factories at
Halifax and Montreal will stand back of every pound
of LION BRAND Cordage produced.

Whether it be manila fishing net head ropes,
lobster rope, standing or running rigging for
vessels, marline, wrapping twines or any kind of
cordage used for mar ne, lumbering, agricultural
or mining purposes, remember that it is being
made at Halifax and if:- you insist on LION
BRAND you will get a product that will not
disappoint you and you will give employment to
men in the Maritime Provinces whose earnings
will be spent at home—not abroad.

Ask for LION BRAND Cordage.

Consumers Cordage
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How Everyone Can Help

® és ot once a privilege
end an obligation to ren-
der service to those men
who have remdered service
o us greater than can ever
b repaid.”’

~~Grain Growers’

Guide.

THE Government has developed a liberal and

broad plan to help soldiers settle on farms.

It is securing land.
loans.

3 lar It is granting substantial
It is obtaining advantageous prices on

equipment, implements, building materials and live
stock. It is providing agricultural training and

farming supervision.

That is as much as the Government itself ca# do.

But the plan needs more.
munity spirit of co-operation.

It needs a com-

Already Provincial Governments, Universities, Farmers’
Associations, and Veterans’ Associations are giving valuable
assistance. Many manufacturers and sellers of farm suppliés
have agreed to allow the soldier settlers special prices. Many
successful farmers have willingly worked on Qualification
Committees which have to pass on the applicants. Men
who have had experience in lending money on farm property
are serving oni Advisory Loan Committees, judging land values.

But even such practical assistance is not enough. In
each community farmers can be of real service to the soldier

settler.

They can give him advice about local conditions.

They can lend him an extra horse or plough, give him a day’s

help

at seeding or harvest time, and extend to him that

friendly, neighborly, respectful spirit which he deserves.

In this way Canada is performing a double duty. It is
discharging, as far as possible, the debt we owe to our

soldiers; and it is adding to the
country’s chief industry a body of
competent, willing producers.

Full information about lands
and loans for soldiers will be sent on
request to theProvincial Superintend-
ent, Soldier Settlement Board,

P. O. Building, St. John, N. B. Main 578

conipany is selling this etoock in noth-
Ing legs than 100 share lots at $1 par

much iigher as soon as i is traded
on on the curb I can't let 100 shares,
0 for.less than $100, but as'yom are a
friend of 80 and So (naming the man
mentioned in the first telephone con-
versation) and he hes done me many
a goud turn I guess I can afford to
make up the difference myselt.”

The old certificate was delivered and
the clerk gave the salesman, indorsed
to the latter, the two Liberty %ond
books. The clerk then settied down
tc reading the lovely folders issued by
the company that was putiing out the
o1l stock. It seemed that the com
pany was drilling very close to a gush-
er that had put one of the western
states on the oil map, that it already
had several wells in operation and
that while for the present it was count.
ing on paying a dividend of omly 12
per cent. the shareholders could rea-
sonably expect 100 per ceunt, in the
near future.

After the dividend date, as no check
had been received, the clerk went to
an office right in Wall street, Now
York, which was the headquarters ot
the promoters handling the c¢il com-
pany's stock. There it was regrat-
fully explained to him that expenses
in drilling the wells that were finally
to bring the company to full prosperi-
ty had proved so unexpectedly heavy
that the company was obliged for the
present to forego all dividends,

it was also pointed out to the clerk
that the company's “literature” did
rot definitely promise 12 per cent.; it
cnly said that such a minimum return
was to be expected. Suspecting by
this time that his only souvenir of the
episode was a worthless stock certi-
flcate for which he had exchanged his
ertire savings of $88 the clerk never-
theless caused an investigation to be
mude by a government agency.

It developed that the company hed
no ~li production or prospects to speak
of, that the only dividend it tad ever
pui¢ was one per cent. in one mbaih
of 7918 and that several] officers of the
company had ungavory records. But
as in its “literature” and letters it
Lad not actually premised aaything,
had only succeeded iu muling an un-
sophisticated man ihink it was promis-
ing somecthing, th- district attorney’s
oflice felt that prosecution would be
hkopriess. The g 2:»'t rlerk nade
aifdavit that toe s210sMad ba?d astual
!y ngrured him the corapany was pay-
ing iz per cent, hu: as he had no wit
n-sv68 and nothing ia writing there
Teal was no case. S5 presumably
the crmpany is st': active and ‘the
prom:ter's salesmen are still swap-
sing thelr pretty pciures for Liberty
Benle .

The ztory is toid st this length be-
cause it is typical ¢f what is going on
all over the country in the way of
swindlos being porpetrated on Liberty
bondholders by dealers « in so-called
irvestment securities. The govern-
ment, thfough the Federal "Prade
Commission, mecently and earlier
through the Capital Securities Com-
mittee and other agencies, has heen
trying by publicity and by pressure on
corperations and their agents €o dis
courage all this.

Paint, To Save Money

Every unpainte ésutfwe,inurle and out

side your home, is losing money for you.

Wear and decay start at the surface.

Paint protects the surface and prevents decay.

“100% Pare”
The Paint for wear and

Senour’s Floor Paint

The old reliable — it
wears, and wears, and
‘wears,

“Neu-Tone”
The sanitary washable
Flat Oil Paint for
Interior Decorations.

“Wood-Lac” Stains

Improve the new —
renew the old,

“Marble-ite”
The one perfect floor
ﬁni.lr—vﬂrnol B or
scratch white, under
bardest wear.

“Varnoleum”
beautifies and preserves
OilCloth and Linoleum.

furniture in it.

property.

Ask for copies of our
two books—“Town and Country
Homes” and “Floors—Spic and Span”.

Free on request.

Paint, to save money.

Paint preserves wood, metal, even brick and cement; not
only the outside of the house, but also the walls, floors and

MARTIN-SENOUR

PAINTS AND VARNISHES

give you the paint and varnish best suited for every surface, to
prote@ as well as beautify; to save
repairs; to add value to the whole
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$100,000 that were incompatible witn
the public interest, succeeded in exer-
cising some restraint on the wildeat-
ters, but it did not take them long to
wake up to the fact that the law es-
tablishing the Capiial Issues Commit-
tee and its rules neglected to provide
a penalty for violation of those rules.

The committee ceased to funtion
on December 31, and until the Fed-
eral Trade Commissipn recently began
to exercise supervision over stock is-
sues there was an interim durifg
which the phony companies ran wild.
The commission is now sending out a

questionnaire requiring all sorts of in- q

formation as to the corporations busi-
ness, plans, intentions, backing and
responsibility.

Onc of the guestions is: “Do you
offer to accept exchange or dispose ot
Thrift Stamps, War Savings Stamps

or Liberty Bonds in order to sell you

own stock or securities?”’ In case the
answer is “Yes,” the corporation must
reply to this ome: “Will you vol-
untarily cease and desist from .such
practices in the future?”

There are teeth in the law creating
the Federal Trade Commission, for ihe
penalty for.false or incomploie infor-
wation may be a fine of from »1,000 to
$5,000 or imprisonment for not more
then thrce years or both.”

Talking to the Bond club Paul M.
Warburg, formerly a meniber of tae
Federal Reserve Board, tock up the
2 ic. of protecting investors
against urscrupulous promoters, He
thought Federal or stats laws enacted
to accomplish this would have to -
clade all and in the

ng ! ¥y to “develop
red-tape, delay and govarament inter-

ference, which under pol 11 pressure

some day might prove highly detri-

mwenial to the country's interest.”
“On tie other hand,” Mr. Warburg

said, “unless investment hoWSes devise .,

elves the proper safety appli-

{here is no doubt that conditions
may ar're calling for very drastic
Federal ur state legislation.”

In bis opinion the investment Rouses
ought to get together in all the Fed-
eral 1eserve districts of their own frea
will and ask the Federal Reserve
ags=nt and governor of the Federal Re-
serve hank to serve on a wvoluntary
committee of three or five which
much like the old capital issues com-
nittee, would be prepared to examine
a prospectus before the securities were
cffered and certify that papers au-
thenticating the facts Mt forth in the
prospecius had been filed.

They have succeeded so far as re
spectable companies are concgraned,
but the trouble is that many of the
stock’ promoting oll companies whose
ageuts are now flitting hither apd
thither like lightning bugs on a warm
summer night make no pretensions to
respectability except in public. Some
of them have made a particular play
for Liberty bonds and in the gchools
of salesmenship which are a feature
of up-to-date, get-rich-quick promc%on
kouses the pupils receive specis in-
struction in the methods of prying
loose the Liberty certificates for per-
sons obstinately bent on heeding the
government’s admonition to retain
them. One promotion outfit had the
nerve to advertise:

“We are proud of every American
who has bought a Liberty bond. It is
a patriotic duty to the nation. Now
we offer you another opportumnity to
do a patriotic service with the money
you have invested. Buy this oil stock
with your bond. Help increase the
production of odl.”

All over the country every sort of
stock and bond salesman turned to in
the Liberty Loan campaigns and de-
voted himself to selling Liberty bonds.
The fakers among them were careful
to preserve the names aud the

ts they bought. Selected names
from these files have been exchanged
among the fraternity and the *“sucker
list” thereby emlarged.

In many small towns, moreover, the
vewspapers helped the bond drives
and made the buyers feel good by
printing their names. These also
have gone into the archives of ¢he
shady promoters. In a few cases in
New York holders of Liberty bonds
have actually been approached by the
same salesman who sold them the
bonds, now trying to get them in ex-
change for oil stock.

From the ‘facts here presented a

many persoms will find out how
happened that they have been re-
ceiving oil “Mterature” and have been |
solicited over the telephone to buy
ebares in companies they never heard
ol

This invitation sent out for publi-
cation by the war loan orgaunigation
for the Treasury department and Ya
ter the Federal Trade Commission
cannot be repeated too many times:

Watch the stock peddlers.

Readers: Get the mames and ad
dresses of al] ' and companies
offering you speculative or doubtful
stocks and securities, particularly if
in h for your Liberty Donds

“The distribution of
soldier settlers in seltled
rural communities will
be of malerial assistance
to the less experi
seitlers in that they can
get advice and assistance
from their neighbors.”

Farm and Dairy,
Toronto

(W. J. BLACK, Chairman) Union Bank Building, OTTAWA

| Soiﬁier Settlement Board

or War Savings Stamps, with cbpies
of their “literature.” Mail them
promptly for Investigation to the
Federal Trade Commission,
‘Washington, D. C.

And this may be matched wile a
warning from the Associated Advertis-
ing Clubs of the World:

At least 95 per cent. of the off ad-
vertising is flambuoyant, misleading
and deceptive. It has become an orgy
of Jurid words and bombastic figures.)
It not only contains false statements,
tut is built on promises which, in the
opinion of well informed oil men and
financers, do not stand one chance in
a thousand of being fulfilled.

During the war the Capital Isues
Committes, which was authorized to
discourage stock issuos in excey® of

“l Am So Weak and do Not Seem
to Gain Any Strength” ’

“l T takes time you know.”

“Yes, but I am getting tired of
having people trying to encoura~e
mé that way.”

#You are too impatient.”

“Perhaps so, but when will I ever get
etrong if I do not gain a little every day?”

“Have you fried Dr. Chase’s' Nerve
Food?”

“No, I have not, but so many kave told
me about it that I'have a notion 4o give it
a trial.”

“I certainly wotld try it if T were you,
for it certainly helped me wonderfully
when I was so weak and mervous last
spring. And, besides, I could tell you of
a dozen women who have used it when
tk.;y :?lr'e. Jike you are, and soon got strong

well.

_ “Nurse was reading me a letter pub-
lished in the paper from a Mrs. Conrad
Smith of Milverton, Ont., and she also told
me of cther cases she has known about.

She says she never ran across anything
which helps women so much to gain
strength after child-birth.” :
This is Mrs. Smith’s letters
“Two years ago last spring I was run
had mervous prostration, snd was in r.-ler-
ribly nervouws condition. I could not sleep
or eat, could séarcely count the nights that | 4
passed without sleep, and if I did eat, a
sick headaches and vomiting spells. ¥y
:lmba‘:ould swell so badly that it _hurt me
o walk. up in ‘bod, awakened
by bad dreams. In fact, T wms so bad, I
thought I could mot live, and started to use
Br. Chase’s Nerve Food witiiout much hepe.
it was not L before I began to %
undel: ’:m: tmewt, ard I can trutifu
say as done me.a worid of 3
sppae time to get the e e T

health and strength.
He g
my frien@s were anxi

I was in, I got over tha!t‘tu. and now weigh
120 pounds. Before using the Nerve Food I
was a mere skeleton.”

For your protection the portraft and sig.
nature of A. W. Chase, lED., the

Receipt Book author, are on every box :
the genuine Dr. Chase’s Nerve Food. 50¢

a box, 6 for $2.75, all dealers, or Edmane
son, Bates & Co,, Ltd, Toronto, =~ . 3

-




