THE TERMINOLOGY OF

- EXPORTING (GLOSSARY)

Exporting is more complex than selling in a
domestic market. To succeed, you should
 familiarize yourself with key trade expressions
and techniques. Among other areas, you should
- understand some or all of the followmg aspects:

| . your product in your target market;
;b "iékxf)ort documentation, including invoices, bills
o of ladlng, certificates of origin, and health
an( safety?certlﬁcates

s" uties and processing fees

de dxscussxons

ubhshed sources

: th‘ei_laﬁ:w’s, regulations and practices governing

Agent: A foreign representative who tries to sell
your product in the target market. The agent
does not take possession of — and assumes no
responsibility for — the goods. Agents are pald i
on a commission basis. :

Bill of Lading (Ocean or Airway): Acontract

prepared by the carrier or the freight forwarder with
the owner of the goods. The foreign buyer needs
this document to take possessmn of the X ‘

: ‘assess Customs duties.”




