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SALE OF LIQUORS BY DRUG-
GISTS.

The sale of liquors by druggists under the
Act in force in Ontario, known as the
“Crooks’ Act,” is a source of very preat
annoyance and anxiety to the conscientious
drogygist. A few weeks ago a number of the
Tononto diuggists were brought before the
Palice Magistrate on the charge of selling a
larger quantity than that allowed by law,
vize 6 ounces, at anv one time, and wee
tined accordingly., 1t scems that the infor-
mation was laid by a woman, (it is argued,
employed by the Inspector of Licenses)
who, by dint of persuasion in the majority
of cases, succecded in getting an excessne
quantity.

While no exception can be taken to the
imposition of the prescribed fine where the
sale is proven, still the fact that the law is so
framed that any unscrupulous person may
wilfully entrap the druggist into selling
more than the lawful quantity, or even if the
proper amount'be sold, the informant who
would stoop to such low means of making
money would have but little hesitation in
swearing that the excessive quantity had
been purchased. This we claim proves
conclusively that the present Act, as it
atfects the Drug trade, is an abetter of crime,
rather than a hindrance to it, and is very
unjust as well as ungencrous in its applica-
tion.

The fact, nevertheless, remains that the
law, as at present on the statute book, must
be respected, and no matter how the drug-
gist’s sympathies may be worked upon by
the purchaser, a strict adhicrence to the law

should be mantained. 1o the weante let
the question be tahen up at the meeungs of
loval assvciations and discussed i all ats
bearings, and let them bung before theu
respective represtitatines n o the
house the unfanness of the dause appheable
to them. One solution of the difiicalty 1
proposed by the Toronte Association, who
propose that no liguor be sold exwept as
ordered by a gualificd pliy~siaan, This, of
course. is oven to the abjection that the
majurity of those who bay 1t mn small quant
tics are anable to pay a physiaan fur his
prescription.  \What shall be the law 2
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TRADE OF PROFESSION.

The application of both of these terms o
Druggists has frequently been made the
subject of controversy in Drug jownals, but
we think there can be no hesitation on re
tlecting a little in saying that the latter of
the two is certainly applicable to the Druyg
gists of Canada. Taking the student from
the time of his beinyg articled as an appren
tice, with the qualification now required
equal to high form in our Collegiate Inst
tutes, then his four years’ service in the
practical study in the laboratory and place
of business, his attendance at the jonior and
senior courses at the College of Pharmacy.
and finally passing asevere examination, all
these being in compliance with an Act of
Legisature, places him in the same position
as that of the other learned professions.

When having thus climbed to the top of
the ladder he 1< entitled to the sobriquet of
*Chemist and Druggist,” a master of his
profession, but in arder to 1calize a profit on
his course of study he is obliged to go inte
“trade,” then it is that this word is apphc
tble.

Any professional man going into business
docs not lose his distinctive title, so with
Druggists, who, when spoken of individually
or collectively are members of a profession,
but engaged in the business of the purchase
and sale of Drugs, etc., which constitutes
the Drug Trade.

INTRODUCE YOURSELF.

An afiable manner is enceedinglyyaluable
10 a man in any position that brings hun m
contact with others, but it is of exceptional
value, and alimost of prime necessity. to the
man in business. A dealer need not “en-

gruss the graces, but the wore lie Jas of
cordiality and sympathy ot manner, the
more will he make hunsell @ favonte with
lus costomers, and the wore will hus bus
ne=s founsh, N\ teady teoognion of those
who deal with lum, and a kindly interest i
their attirs, require not only 0 good heart
and & good memory, but abso a complete
lach of aeserve, A stl man may be as
honest ws gold, but he widl Ld the toad o
prospenty a steep one in The
austere, of unbemdiig, petson, ey be well

bBusistss,

enouh i Jus placed bud ls plact s aotan
trade.

If the mtenals between a customer’s
visits are long, o af he has been served
mostly by an assistang, it possible that
the merchant may be a long tnue m trade
before he and his custemet get acquanted.
Hence, when the latter calls he ay be ac-
corded the cold reception that would be
given to a passing wayfarer, amd may con-
~equently feel ht. But winle we msist on
affability, we thmk aftalnhity <hould have a
chance, that customer should  mtroduce
himself.  He would have recened a warier
greetmg, and any favors i prices that are
given to the privdeged arcle of customers
he would hase stood 2 chance tor. The cas
tomer, although to blame, 1~ the more
prqued, because he expected mope sttention
on account of the longer mterval between
s visats,

While the retailer knows on whom to
place the blame whien an untecognzed cus-
tomer fauls to make hunself known, he 15 not
alnays se corteet i locauny the fanlt when
he hunself s not hearnly received at the
wholesale house.  He visits the wholesaler
with whom he rades, and eaapects 10 be
pleasantly welcomed, because, pethaps last
time he was used so well. 1 he s not, the
reason s manifest, he s not known. A man
should not be mutiied to tind hamself for-
gotten.  He should scarcely wait to ind
out that heas 5 he should at once mtroduce
timself, and name the place where he does
busmess.  We are well assured he will not
then have to complain of seant cpvibty.

1f a dealer from the country drops nto o
wholesale warchouse and acks, without pre
mtraducnion  of hmsell, what the
price of anything = he mey be groen o
quatation somewbat ligher than he could
buy forif he were known,  He has a night
to consider hunself i the finored arde of
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